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@. SWOT Analysis

SWOT Analysis ifhunsesilediasziissia fignaiislae dadsn duws Tud 1960-1970

I
v a

g minenufnveanslasieifenisneuin ‘vilunsnasulugsiaususeniaumay’ Tunouwsn

Y A

\3esilediidodn SOFT Analysis lawn Satisfactory (Tafiunnela) Opportunity (lon1a) Fault (Taidw)
uay Threat (guassn) wazlul 1964 ¥n3dugsAa 2 aufide Urick Au On AlsuAsy Satisfactory 10u
Strength (3u99) waz Fault (Ta1de) LW Weakness (Rngou) wazlauundnieduinaiedu swoTt
Analysis wifleunnfuiitios Fausflualiod swoT azfimsldnuunsnarsnninfiewslusUuuures
M9¥§AD 19U MTAATIE SWOT vesiies) Iigniudsuanidu swoT Tuaewdl

a & 1

fawdl SWOT azifwaIasdialunisinsieigsianau uafamnsat SWOT undueies
= a ¢ @ % ! Y 4 9 - b
felumslinseidngniniazadunieuveangudmne (yusu gusznaunis) vseluseduynaa tiely
ns1udeatadenielu wazdadenisuen duusznaudieyauda(Strengths)ynsau(Weaknesses) lonaa
(Opportunities) gUassa(ThreatsMt1Mvas SWOT Analysis AN15AUNINGYNT NTFUIUNT T3NITLIE
asemnulmUSeuvemurukargUsEnauns sesfunisiisunlas nanidesrnudumaiaintaeiens

gnuastulaig

STRENGTHS WEAKNESSES

A WlawWsau
ADIULLOACIY

009
ANB:C0Y
Uavgaue

melu

OPPORTUNITIES

AMSWoUU Jeykimeuan
wadsznaums gudassa
lomAdq AU
waGnssuAUdU tnsuddiuau
Uoveduq Uoveduq

THREATS

mauon

i - https://thaiwinner.com/swot/#howto
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vilufosdingest SWOT - 5 gsaiianifiosin SWOT Analysis Tiasizsiudndesinluldase

. SWOT elifiunmiads ReulvvesywuviessiafiliineAnuineu %muumﬁ’@ & AU
Prwatouliiudifntuinielusazniguon Wetilugdoyadioldlumssnauls

b, SWOT Faglumsnausunisdidusulusuwian emlamauazdesiugUassaiianiniy
vhunansanaldutuey waznsiwdsuulamesnaluladuazuinnssulln Adatunuuin
nszlan

. SWOT fagiiinUszansain Useavsunaveslasinis wagnisuimsdanis Tagnisdndidu
mnudfgesUssfiuigddunsliiaumzauivaniunsallusazdianan gauds
yngeulamagUassausarag1dly SWOT Arsgnina1dn ‘dineuauesnnualiy’

<. SWOT iuaiesilodmiuinuinislasinis Weadrsnagns anuldludsuannisudadu
Tnsnsasrenagnsanmnsaiideyaain SWOT Analysis TUgn153ias1zs TOWS Analysis 49
Huedesdlenuziuimisitggigtelinuaianagnsivangan fusaiunisal SWOT vos
YUYUVTOTINA

& SWOT Wunszurunmsfiannsoldléluynaniunisel wagasvindiluiFes q Jazads uiteg
mawdsuulasiiintuiadateneluasnieuon uasthlugnismunnagnsfivmnzausde

ANSALTUNNS

3l SWOT Wuesesdiodasgian nwindouuasinenmussgsna 1asesnns wieyana
Tae9 SWOT anunsanusasnudu ‘HJadentely waz ‘Jadunisusan’ (Internal Factors & External

Factors)Aatiun1svin SWOT FasesiiFuuinsuazgiduladiubdeansiuiulndeyasiuiu

Strengths (2audv)

donavAnsiladduwiay midloaidunidudoun

Weaknesses (2092u)
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wivlid KSaAs:udUAISAaaAUNUCILE)

Opportunities (lona)
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MeudNAIUUIANDVANSADLIUAIQ

aaviindiv: Insudaaradivgidowalutdcats
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waanssupusina

------- aflamsaiuaulasinisdadiunis mu. aiadAnen MM InaaLazATEgNaYY Uszdnl w.Akdse - beos

Usymituaunnamnlulasumsudly

aoviindiv: ns:udoumsdwaAliius:ansmw yu
uavduauvavanANiicoavAns A0NaVASASALLD
dudavAnsis Ul

Threats (3Uassn)
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. A9A19Ua" (Fish Bone Diagram)

fefi19Uan (Fish Bone Diagram)uunefis ununiiflidnwugadtguarimdousnng lngsaiui

Anszidgynivazannnegrnduszuu (Cause & Effect Diagram) LW URITLAAIAUNAFIUVDS

anuduiusegnlussuussninamanane o awmn Ndawaseteynmiadym

Ay I3 = d' & A a ¢ a Y a <, a
LLNUQNﬂqﬁﬂaqLUUMUQIULV’]i@QN@WGﬁ?EJ'JLﬂi']z‘ﬁﬁqLW@WLLWQ?QW@Q%@VH WUNTEUIUNITNL

lassasadglunistiessyladeiugiunseannguasugnisalliisuseasd nisianudilafielade

A fidenenisvinuiiduaivnvesnnuduimarvesssuvaunsadieimuinisandunisiaduayuy

nswilele

------- aflamsaiuaulasinisdadiunis mu. aiadAnen MM InaaLazATEgNaYY Uszdnl w.Akdse - beos



WWIAAYBY Fishbone Diagram 130 KafeUan nanfiuddunmausl w.a.2463 wagmianlduag
lisieUatunsuanginauiamniutifenuailes 83n1e (Kaoru Ishikawa) Ntisiavanunldlunis

1 A a

Famstyvuaziiiunuammsndndmiugeeauilutaed w.e.2503 - wa.2511
fefinatan nuderduusunmitdeusuulasinsegnian Yyminugiugnidlilushuesuan (Fu

WNlUN199) wazanunavveslunsdieuiednulasainsegn AMeatusaziauansdsaing d1esy
Tuvnigdifsdosnansfvannnvosuiazainndify Tassadwesfaiaaramnsounnuuusoenluls
vansysunua N duiievnamsesilaym
uunimeUandundslueiesdiodmiufuaimaivinswesdam uidiliedosdliodugdnivu

® Pareto Chart

® 5 \Whys

® Failure Mode and Effects Analysis (FMEA)

® (asual Factor Tree Analysis

fan https://www.oilpurethailand.net/maintenance/fishbone-diagram/

. PROBLEM

wranan 4 Usenistunisldiamadan

v o ¢ v Y v v & 1 A &
®. NTHANIANNFURUS : HainwanvesIuTuanuduiusseniamawasnanssnunidululaley
wandludnuazasun i lalade
b, wansairuanSeuiy : annamsertlgamalag NuanseguuisineUatenarinliiuda
A & v & ! ! o 1 ova 1 !
awnnduldlsnmuauaziesenisiaweUymsegilaiusiy
o a v v < ad N Q‘I £ A i3 & t%
. S1UANNATAINTUNITTEANAIINAR : Kan1eUanduitnsigenuumeaunlasiasiudeli

a Y] a v Y v va Y as v P
nnaulufiugiedussauanudn n1sgRaiuatetanseiuliiuvesnaAunisuidymnduly

5]
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donanludunislanudymilidiogass

. Fishbone Diagram %38 wruQUN19Ua1 duaAsud1eldaIuitg WuieIfu 5Whys uag
Brainstorming wafiailanunsaseuiwazinluldldag1ssinsy

b. Wes1nnsly nn Wussauseneuynliaulufududsiilulymndn (@uivan) way

'
v 1 a a o [y [ 1

anvgvanlnasieszdnsnmnisiiau @unseaadundanasing) wnunwmantigaglii

'
va o A

faanuduiusvesvguarnaiidedemaeanisagd

o

a. Juwedaduduiiauduiedeligudlygmidilatsanmgvedym

0. N3zUIUMITZANAINAREwsanebiinawsilulUlsnlinesdomSauivanvaiineides

WU 0 ARANFUAULAzIFeN

N13a39e9Uan NMTAATIETAUATLIATIvBAmR LAz Haf Bl TyLLaaINAUNTUSTAUN TRl
= 1% 1 ] o

fezanusaasulaegiauiugy
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Yayiuriase waluanuduasaainsseauanuanosrivauduiissnnuandiu lalaigd

Y

1 J A oA o Y a a
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Wnsadreunudvamguazransodsinsandsddglunisadisunuds fie dosinduiin 1Qunqu

Tneltiunay 6 Tunaunralul

1. nmuaUseleadgmiivayan

28 mviumﬂ&juﬁﬁ]é’aﬁ%wﬂﬁﬁmﬂmmﬁm
3. sgouaupsiovavnlulsazade

4. manvgvanveslam

5. ANUANUEARY VDI

6. Muuamnenisusulgsid iy
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en. Root Cause Analysis

fian - https://www.schoolofchangemakers.com/knowledge/881/
a a a 1 ) gj o [ 1 =& N Y a 1 1 1 5 a
demAnindulgymuieiainaztuwrenisveslymdddymiuviasweusy uavusenian
n1suAdgmludagiuiaduudanisussmianiunisal mnsidesn1sazuilyniog1993999 191
o ) i 13 Ay N A % }% [y :’1 a Ql' a £ 3
Jndusentymisumgniefiseaulasadiiwesdaym dwudwsnismssuduludunourenis
witdgn fie nisuedliiulauazyianudilainlymnuiasednsaila (Fact finding/empathize)

saluismaihssinudrdgueslgmtuuidulanglunmsaumuuamauslusoly (Problem define)

Root Cause Analysis 39.duin3aaiionldlunisiiasisiitezlsheanuniiuiaseveslyniiideusg
lun15¥i1 Root Cause Analysis 1513gAsauuRgiuInmansaiviseladenileeganinduazausadws
nsznulUsiedungnisaivsetadedus wagluineiiganvzneliineinisveslymiisueuiiuniowdey

aglutagtu lneundiudy awgitugiuvesdymilled 3 Ussinn loud
®  FUMANNIEAMN (Physical causes) LU ANMURANGIAYVBIRUNTIVTBLATONANT

® A wwniiAnaINUYWE (Human causes) wu anulienlaldvesrudedymdruvsoniioy

vospulugadagdu

® aungiiinaInlAsIEsIweIsEuL (Organizational causes) WU Wlauieilinouauedsonis
whlatgym Wsonsdanisnluiunzas
watiafisrauisalldlunisinssiineslsheanvaiuaswestdymniniu fie wmalia 5 Whys

[% ]
tY =

FeazSuduandaymasinewdiu waranudeunduluin vl Faindguiiu delarineuwan

o
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(B39199511nn91 1 Amounsoaumnn) Aauseludnin il dmeuilduvimundaduavnves
{]ﬁymﬁ?uq vfﬁ?miuﬁlﬂﬁam (8199511nN1 5 A%9) Lﬁaé’ummmqﬁLLﬁa%waa{jQJmﬁ%ﬁauag}
Tnefitunou il

Aanssufi 1 Root Cause Analysis — Group Activity (Aanssunaw) TuAanssud au1gnlungy
wlstlomainnevimanimmiiuiaiwestlamieniilunguiinuaule iethlugnsirinveuivaves
Jywilimnzaunuluinistasumiwdlodymeaznisiunulasniswiefansiiedauseld

TngAanssudagldinanUszuna 1 Talus uazdituneudwmaluil
o Wywitalymnaulalivunseany flipchart wazanniduladaymaugusenay

o Tinglunquinteiuesurvanmdgmnudazauneaiunieideya Inge1aleuuy post-it

Useipuazniaiauudulzluseus Jeym

(%

® #9150184 indicator 1B LTI INAMUTULSBITMIMEUSIIMYTeT ULV
ozls Moy mnauladymiasnes ddiisawsalddudainanuguussssdymenass

[ (J 4 a a wa = A dygyva 1 [y
WUDNIUTOUUNDINUY, Uimmmimmqumm wolalafunldaunluLsay iy
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o Susunasananmgyminlassylilude (2) Aasdayni Insderniudn “Nhedamnuviasaly
waold wnlaletgymiuiassfoasls” anuu dreneulau@suasuy post-it waa3sunly
wuzladunua

o ldmatia 5 Whys iiemaineuindadsvesdymilsutiuinnddy netuinainegls Taglvss

° A 9 v a ] a = v =
mauieliaindnynaulunguanunsafnasdnilauiniian

a a (% 1 Aa (% = . [~ 1
e NsuANueNlutwealadesineg Nhnoenun lnue1adases postit Iiiluvuiany way

anndumAaweNles Mnduliiden 2-3 Uaduniisvanaunfgalussuuiivaldlunisfinmwun

maunladamsely

fanssu? 2 Problem definition - Group Activity (Ranssungx)felilasannszuIUNIT
Root Cause Analysis latslaanmgunazsweslaynilawds tuneusall A nsmuuaAIdnfinady
vaslgyn (problem statement) wiofazlHdugasusulunisszaunnufniioninuiniwidymly
Junausoly dmsuianssuilagldnaitssunn 30 wii legldaundnlungueisiuii vuaveulunves
JymAuinnndeyaifgrivanmaiwiasesdyminlaunanianssud 1 Faveunveslgmilanunse
av v ] o v X ' o U Ay va | Aa a i
flgannndy 1 de duediuiuuladelanasuniddvninadessuy

fanssud 3 Stakeholder mapping - Group Activity (NAn33UNEN)IINAINTIUN 1 Wag 2
= < v Ao 1 v % o o w v
diatsanunsanesiulymwazladeniinasedynilanissuu sauluisrmdriaanuvestymuds Tu
a 9w 0 oA P o Y o 2 N B 1 Ay
Aanssull Winnelundueeiumndl Tasndidrwneadesiulynmvsetadennalviadeyninaniiting
lnsdgunguaunAninddiuladiidenaunasuy post-it wiaunsiasanisssauanuaulauazdning
solyviuudiluvsuuunuidslduladudenuiegatnwu lngAanssuilasldnassan 1
LRJEE

[ a ¥ 1

&. Business Model Canvas : BMC @354nagnsg3nanmenssauwiiied Business Model Canvas

Business Model Canvas ifuiadasiiafitaglinseilunagsfanudladons o drufignuesii
ATBUARNEILNAIALY ABgIAANNUTEIAN

o. Wlunmsitlanmgsialaesnlinionsdu - Weviiadouds uesusadeiviliiiasing
daviezlsey

. ibslFAneswsaudi - ynitsiduieiutuae wisdelaeilislinantadoddames
3309

o, et mneveas ity — viefie “nisdsounmailiignd” Tignau gns

<. Findnllvunn uariideudiadsle - fidesdammineinseddlaiielidsueunaruigndn
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nsenfiufianiserlsinu Jududesiiuay ieldiluusuimimig e
0. WaungshalvlddnenmndeglminussdnsamuasUseavinagsan

. linsnensidegegniialiinusylevigeanlaagials

o, lnswernstosudliilsunnlusaiuanzanliiugndldedisls

< whitymiiianududounnntu finmsasuudandinn

& LM NFRIMsuaTNgAnsINvesgnAasuLUasluinnanedn

5. sosfumeluladiunmsdoasgninnldfuegianinenn
feiu Tanagsna (Business ModeFsiauddiyann wmgnsudsiuludegsfadagtudenugunss
wnty e ududesdinisuiugluvugsia viemsUuuugsialu 4 tevenenain afenisivle
A519PUuANGAN wazasauliuseulunisudaty

Business Model Canvas (BMC) tfuuuamsfisagluniseenuuulinagsia gniauntuunuas
Yuauelng Alexander Osterwalder Tunifsdioda Business Model Generation fin1stiauensou

AuAatuN1sasgUkuLgsialng q lnenisiauenisasieguuuugsia toua
& o I a da a
® Canvas [unsidnauaiasesdlaiialdlunisnansouwnAniiluguhuuvedgsia
< o LY ! a d' Y a 1% a a
® Patterns {WunsuauefegegULuugsia ieliiinanudila uazsifauuifngviuy
N9GINA
. & o ] v a ]
® Design \Uunstdnavaiasesilolunisldosnuuusuuuugsialuguuuusig q
® Strategy WunsueanMzkIndeund o ieasanagnsianzey

® Process lkAnszuInaTUsIUTINLIAALATIATRNeanNn uarvasiaduuiuugsia

8916 « Building BlocksTadu Model nén

key activities value customer
proposition relationships

key
partners

customer
\ segments

4
S
-
RS
{ 1l l
cost revenue
structure key streams
resources channels
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o. Customer Segment (CS)ngugnAvaasdungulnu?
o AaNAIIATL (Mass Market) mnefengugnivmluifivualug
o maAanIzngsl (Niche Market) vanefsnanngos 9 fuwiaidn fflnnusionisi
WwnzvIsvilauiunelungy
o gnAlaNIzi (Segmented) nefisngugnanfifiaudesnsiianizuandnaain
paelulagvilufivualngnimaiaanzngy
o maAnaINYane (Diversified) vanefanaaiiiausiosnisivanamats unnseiu
ganly
o AaIRABRIRIU (Multi-sided Platform or Multi-sided Markets) visngfisnanavisognen
Ffaust o naufifianuduiusiu uilinnudesnisfiunndetu wu gshelneans faeld
1ngnén o nau WudiPelaman wazddetingans
0. Value Propositions (VP)aaAwesdaiisnvieegieerls? Wlurisuitiymlugalvu? i
wfumsifiumiuagmnauny 8n7ilvu Apple 1iaus iTunes Store way gUnsaldus iansnsaideles
T¥andaninsasiilvanaoumud flusdniiniugien lifinnsgiu winduaunsasildasainuinlu
Uaguu Wunsueuuszaunsalfgiiiugnd, Yaeussndaduyu wuminuinig Cloud #nee) , anAd
e, Winlonalunisiinfengugndnlnietng aensdusiatsznda vie noswusan iy
o Aty 9 (Newness)
o N5%191uU (Performance)
o sUuuuanzau (Customization)
o ¥d153 (Getting the Job Done)
o N3BaNLkUU (Design)
o ATIAUAUAZANIUNIN (Brand/Status)
o 31A1 (Price)
o nsanA1lYde (Cost Reduction)
o MIanANIELY (Risk Reduction)
o MDY (Accessibility)
o ANUALAIN (Convenience/Usability)
an. Channels (CH) v1geg13ls? dumndlv? lddrasidunmsveedaeasiiiumtdiin diuiu
“ 30K UNN9AAT WANUABBNINLIVUA
. Customer Relationships (CR) i51#laansasaneduiiusiugnaiegialstne? dinsene
dspsooulariinegliinudieimde Facebook, Twitter? gugiu3n1sgnin (Call Centen? w3adivesmnidlit
anéndumdayalamesiuetiaiiu Web-Self Service s
o MIYemielagyana (Personal Assistance)
o Mstemdelagynaiilé3useumng (Dedicated Personal Assistance)
o NMIUINSHUBY (Self-service)
o USN38nLuilA (Automated Services)
o NMsaFNguAsANYeIgNA1 (Communities)
o NM35a31NasA (Co-creation)
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&. Revenue Streams (R$Yi5nsmselaveusulueensls? wu 1Wussuvandn AnAsssuilou
sediou/ael? AnnunsTdnuate? msvdesliian?, nsdnAavans? vie thguuuy Multi-Sided
Platform 1114 1wulelvignanldns uazdnaldaredugadlavan sgrsgsiadodsiiant, Google LTudy

0 NIVWAUNING (Asset Sale)

o AU (Usage Fee)

o AN@NNTN (Subscription Fee)

o M3l N15191 wazn1sIEEe (Lending/Renting/Leasing)
o M31¥aNS (Licensing)

o AUNENLN (Brokerage Fees)

o Mslawadn (Advertising)

b. Key Resource (KR)W3nwe1nsvasuivnsaoesls? %aLﬂulé’ﬁhLEuﬁqu, n3NeINTYARA, A9
, ningaumelaygy oy U3 Qualcomm gnanduinlviiugunsallnsfnsiseg tu mseenuuudy
wadunindaunistyiremie Qualcomm Tnanss mioaen Apple Afluusuduazunanasud
wlaunse Wudu

o MY (Physical)
o niwdaunsteyg (ntellectual)
o YArans (Human)
o N5KU (Financial)

o. Key Activities (KA) Aafifesiiiietuindeulilunagsfadvauldfesyls? suldud ns
wan, n1sidludisundymliuandt vse nsdnnisguannanasy endieg1agu U313 Cloud fneq
diosneeinmsguaunaneosy, gaRadiun salandnAfensumud fufufdosdinisaiouasdoutuan
s

o N13Kas (Production)
o nM3suAtgym (Problem Solving)
o MsasnguLuunIaInIety (Platform/Network)

. Key Partners (KP) lasfegivaasn? vansgsialiannsaduiululdtunndagdn wasious
sgilflesflidunszdealdsnslunisquags vieafimadonitas Outsource oonly ilefiusdm
aldviusngslumainmmdnfausiviequagndienenieds wagnanegsfafdesilanendedetun ayiu
fed1egd1ves Apple wiulddauin lddnaziluuidninas fudngunsaluuu OEM, nilsdefiuriuay
Sneasuwaniiiamansisesiuilofvanuiiddy dreq Tunsthmisdemantuluang, Hus Fereves
Afesendaszuunstszuvesdlviuins, Nintendo Adpslaffiuninalyse anlfuuedos Wi lusu

o MIYsENIANIUINNITHER (Optimization and Economy of Scale)

o MyanAILdsaInAuliLtuey (Reduction of Risk and Uncertainty)

0 M3TeninenIuienanssIany (Acquisition for Particular Resources and
Activities)
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«. Cost Structure (C$)rldTenanvasgsnafionsls? oy wuuimwhﬂﬁéfaa@ua%’ﬂw,
iwug'}u%’a;ﬂaﬁﬁui’u%mmEﬂmgLﬁu%uﬁaaq, Aldiesuinannsidesiausenwasluiden wie
varadunuiiifeatunseaindundn Fefiazilalddresunisnann, nsRegnAdnn s

o ﬁunumﬁ (Fixed Costs)

o AuNuLUsH (Variable Costs)

o M3UsENIAINYUIANISNER (Economies of Scale)
o M3UsendaannvauLus (Economies of Scope)

BMC (Business Model Canvas) Wuiedasilefléiasgivnagnslunisdidufanis Gaanunsn
Tuldrmnenlvdsuazaindgluamn

n1sAnaInvludie (Anainutrtiunew: CS, VP, CH, CR, R$) wWunisAnludiugnan av
ANUNT0NBUANBIANABINITVRIGNALADENNLT? AziarenguanAnguln? Medemiala? FuAuuula?
LAIADENNAANIATUNITHER

nrsanaIngralueln @Enanudestnunau: KR, KA, KP, C$) tduni1sanlusiunisudn lae
2BNKUUAINAIINADINITVBRIIVRIAINTIngNB I VIR sTANdNRuSAUlATU9 LA
amuduitusivariudieiiduauidonhedils? wdhdwresimunndugnén

U953A9DIREHNNABINA Ae Aumvideyariiuesduiudiroslundesnanfengugnin
uazndesineanfeiusinsmnagsia udiresdoulowis m naosil Tunsdfifugsiaiionaazlifes
aulamsAnuuurnluieniodieluen uiveliissyneasideslundaznadedianysaiioufiaz iy
LﬁamummﬂumsﬁwLﬁumsLLaw%’UUqaﬁlﬁ ILLAUTIUUINIINTANFULUUTIAY (Business Model) &
Idnaouuy uagannsnnenagnsldidlunsdsmuaseanBenvasgaiatiug qiosas

&. Changemakers Toolkit

Changemakers ToolkitiJugmiadasiielunsadauasimuilaseinisvideAansiilednudniy
(IinTnadremsUdeunUas (Chengemakers to be) iwaiulag School of Changemakers (811
iRl https://www.schoolofchangemakers.com/)

SOCIAL MODEL OR
BUSINESS MODEL

??»_? (») %CZD@
221 = 3 ©9%

THEORY Aarkloide venwluasons
OF CHANGE nJrykflisaulo WasunJavluwundun
vanAunnu:AIsTD IWDdSOWans:nuU

MLEvAUARLINGU

IMPACT

O OR
) BUSINESS
MODEL

rauinlodnyky
vavkiloma

avdorih aovRaaavQN
QuIvaMLAlY

------- ARansAniuulasinsdastunisi mu. weaiiudnenmnsuinuaziaTegiayy Uszdnl wakdse - bdoc




Module e: Idea DevelopmenthJuﬂismumiLLas%y’umausuaamiﬁﬁumLLmﬁGﬂ,aLﬁa
TunswAdam deuflasiBuvh Prototype ilenadeununaslunsudlatiymit dsznausae

@. Find Your Passion or Inspiration :“#131” #ie 9a3uduvean1sai1enuasuutaain
UizaUmsaimiaﬁfumguﬁfﬂa%qmimt?iEJuLmaq (Changemakers) 84 School of Changemakers +51
wui dnadensdsunlasiivsrauanuduianinesasalasinisuiofanisifiedanainainy
aulaves “Gaae” msznsuiledgymdsaududoddiaa LAEIENINNN1I019981909UaTIA AN
gINSIUINANeY Tandedeirnudeiiusasiivsstuanalaludefivhiwzansomuu sl
vianee 1 MUI Ausuuin lidesiuidiesanunsadsunlaserlsly desselimden seulowie so
mhsnuiiigdendudasien vesiviumnudululdidiesansafuduniawesnisuitamls
981913

v

AenluAIelie Dream It Do K(DIDNT wweenntvnnauiaulasuaiisnidyniuisedis o

]

]
a a o

Buadalaenisuidyniniegaaiuainauteu Auaulavemues iinvenill &avilan wasaod
AumUssiudymdsnufinuiesaula/ifeitesmisniuniosion
Dream it Do it (DIDI)

@ DREAM IT DO IT

SKILLS INTERESTS CONCERNS TARGETS

STEP 1 STEP 2

IDEAS

STEP 3

o. Empathize and Define Problem: vauiladym Aumdeyaidednuazlenaluns
witalaymn (Problem Insights) Wunisihanudibalagviwasngudimvung
o ° o 1Y) I3 ] a o v oA Y Y
ndnanasestuussiiulgminauls wazldlofensduiowityniain DIDI waa
Tunaudaluaenisiiadnudr latynivazngudmune viegiidiulddiudsiudynunady
H11LA5033l0 Problem Situation is1zialavasnisuideyninuiiaiede “n1snslandngndias”
d‘ a 1 < 1 ¥ § % A } % YV Va1 Y 1 a 2V
vl (Msandndudym) enldlsadeanuienioulviugiidladnnds wazusanusdenis
{sAnInefenis) neraldledsfilwidesnisuiu wissdledasdrgliisdrsiannudilaiisfine
anunisalveslymauanuduaiddutagiu Feenvesnuiudeayameriulgmislisviensulild
sontayadnwiiiy liwdlakazdeansnstudueginuiumi Jesdinisnaunuiiiavihaudilariy
A N . o Y A o . & w1 A o o ¢
LASesiaProblem Research Planningn3awleinsasie Empathize FormiJusiaieiilafin1sdunivel
e languilnungegedngs wagnduanasieudenlalseuindnasun suluisaevieunlonia
Tunsudleleymiseiniesile Reflections

------- aflamsaiuaulasinisdadiunis mu. aiadAnen MM InaaLazATEgNaYY Uszdnl w.Akdse - beos



— Define Problem
daifiuteyandewianudilailym uadladoyaimunildFousuazsunsuduan

undsdoyanionguimuneasliluiniesile Problem Situationudl 1319¢1#nmMsInveIARIUNNTE]
Jaymimuauduasdudagiu wasdidoyaniendmiunismazinilanialunisudloleyun
(Problem Insight)sislutadesile Iceberg Model wuudiassmsuestymedradussuu ntuden
o Uszdiusssuiniulonalumsuiladymidiet Uldlunsdumlomenmiznsudlalusunousely

\n3a4dla Problem situation #ilavesnisudilymiiiniaisie “nsaslandiigndes” v1g
oy @isdaindutigm) onaldldaianuiendeuliiugidmlddauds uarunnudesnis (7
Anddeanis) fonaldledsiiindesnsduiu wndesdedastelisdmannudlafiadse
anumsalvestiymauanufuaiddutiagtu dsenaaznuiudeyaiieriulamiislidviensulils
Fomndeyafnuiiiiy

@ PROBLEM SITUATION

PROBLEM SITUATION

1. trrioarls cwnaT 2 finosnomidoats | 4. Tasifeasaviuanmdo oo

a - . ] = & o o w 2 v a a

LA39448 Problem research planning GuumaumLﬂumiamﬂﬁuﬂaanﬁmwagaLw:umu
ABNITILNY 519810315002 Ls 15navmdeyalaainlavieasdnsta weanLUUTUABULALTIENNS
< ' ] ] < & o 2 v A A . o
WAUeg1els TaunInsRlseAuLazAIAIaIn lWuAY 1A3e9ile Problem Research Planning 1um1914
fegnmanenudiieiudoya galdnuausahludauasosmsilivunzauiunisldou doyadn
aunfiiiuiiy Tnansldnuazuusmny @seend’ wsedenaasweaslym weolunisduduniny
gniesuazmaumauiiidmeulilaainnisi Problem Situation

PROBLEM RESEARCH PLANNING

somumsifivdaygasingdauReadon dorhazuidrlaniwilnrisaudau

Aofistoenng WSuAosau dayaddngfiny nuwavdaya/ Jufi

o
&
]
S
A
n
2
A
1]
"
T
S
@
E-1
.
=
S
T
S
=
-
e
a

Hidaulddouds Fwou | fSudosou aviiisoeng daruie

NeiHufudayannmsgununi
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i [

Tumsnausuitethteyaingnisinsizilagld Problem Research Planning dtunausiail

= v =

Muusudundoyadisiusaliud dmsutesiifunsmunudundoyaiily fadudeyadd
Q’ﬁuw%wmmmém nsfiususnliud Tneaunsamldannunasdredamndunesidaviodu
U SI8UANIUNITAVOIMIUIBNUVBITTUIR auAY USEN d1naudde UnITe 115813 wilsdediun
Dusiu

b4 a

o. 899510803 SEUFWNTWRINITNTIV 151981 nTayalatafiaunsamIINwEe198enaly

v q
a =

uazmsiazdnyszmilafuimuie s ddeyasnunsaltlaymignios

. fFuiinveu syyBesiuiiaveulunsrumdeyaanludiy

. Sayaddnyiiny seydeyaiinuvdinnsium fadeyafisdosmamauniedoyalmifiny
%aﬂu%aagaﬁﬂwauh Indedaunavisowdyulvdvasdym susuduanunsailamimsuilanniy

<. uvastaya/Juil svyunasiinnvesteyanieuiuifideyatsing enmaaeunuindede
wazauviuanunisaivesteya lasunasiiunarsinanmisnuivimiffodeyama iulnonse
voMnanminenudy 19y diindn vienidetan msnsaaeunutdefiovesnsliutsteya
wiati uenaniliaslideyaiiusingiiouruiuds msedoyadnanagildiunsusulituiy
anunisaitagiu

\n3asile Empathize Formifuindasiiotaeinidelunsismanmifionsinaevdamiliiatu
Tudutlamads q viefiitamensdudeusylneiithidodlil

47) EMPATHIZE FORM

Sorrmu ia8sudumunindoriudnfonguithnue

nuzthfiu fu/aodns 5. dofi 100103 AlRdumual
&

2. thrkunenisdumuni 6. Ao 7. Anaau/ dodvinafiwy

3. ssezpanfild

4.uvaynyna

\A304iia Reflection& Iceberg model

Iceberg Model Iumagmﬁmﬁﬁﬂ Junidlwe3osile Systems Thinking Baelsvaudila
Jaum enuilymiswesiiuiluidu fe seiuaaiunisal w3 Situation (damaagmﬁﬂwﬁﬁim
Funaiut) 91U nsne gL Ane ydeyaLiiuiiy Li’lﬁ]%L%IQJLR]EJE‘ULL“UUSUEN{]@W]ﬁLﬁW%U%’I‘]
(Pattern) Mndasellaudslasiadiaveadaym (Structure) Inderlsthafidema fansnadegunuunIe
Pattern waatlyvntiug ths aavieudrduiieginiian Aoauufgiuieatu Taussau enude audn
Tirund vesau Ml svuu visetamil faasag (Mental Model & Culture) n1suidgymilaevienssly
fisgivansgavesiym ervvsmileundlafade udldnan uazdesiedrdumugiulude msiEudy
uitletlym Tneneneulsudsumudnaudiuinn viewdsulasadeinedestulomiddlydes
e
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Ciahge REFLECTION ICEBERG MODEL
MAKERS nuNJukeSIUSIUBOYa iouZns LRI Isrrisyadouiuoanundio

" SITUATION

" PRITERNS

STAUCTURES

” STRUCTURES

MENTAL MODEL

" MEATAL MODEL

a. Ideate and Validate Solution: tJun1sauniletdslunisudladgynisieisnismgg
wazn1snageulolds

— Ideate mﬂﬁmimwémaﬂ@mﬁaﬂuﬁLﬁuﬁﬁagaL‘%aﬁﬂLLaziaﬂwaIuﬂWiLLﬁlmﬁ@MW (Problem
Insights) u&1 Tuneureluiionts “Aumlawiie”diaunsaridedsnsiivannans lddnendu Crazy

8’s , Brainstorming #3817 wenandegrduitlamenlduilgmigengaitendsnaisanifing

ingatasnualuaulatazinewsvasnunsaauBnludin (1n3esile Dream it Do it ) Usznaudilunay
YER]Y

~ Validate Solutions \funsviuaugnsies (Re-Check) vadladeriioiuulainlefellazyae
whla g lidunquitimunelaass daeiasesila Solution Sketch wag Idea Validation Iag Solution
Sketch Wun1sialeieiidensenuniugy wieudsuvsserelidiladnednsiagiinesls egiels

& o . . Y a = ' ~ ' a & |

31n1UYIN13 Idea Validation fen1svennuAaiuanngudmaneiie Re-Check 3taifeilazyle
wilatdymilaaseneuasier wenaniduneuildudulontanaglasudaiausuusiiioinunnogenli

loevaasinaulandundady
SOLUTION SKETCH & IDEA VALIDATION

ASSUMPTIONS

FEEDBACK

Crazy’s 8
nsAumlotfun1u Crazy 8’s AenilsludsnisseaulatsannnszuiunisauniIsnisuAden
Design Sprint @sgnAnAulueing Google tny Crazy’8 WWunishslewdameaniinuasiduniuiunn

lowde
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Worksheet1 Idea Generation (How might we & Crazy 8s) (5
ulongivorarTaide U AnaufondtingHdn

“QMRENLISTH "

s N

YUNBUN @: How Might We
a 6 . A o 1 4 VY o 1 1
Weulang How might we %38 1519zvinee9lsla ........ TIduuu (Fsnysvualng) diunis
a ] o A 2 ! \ ! = Ao °
wangkanUasusniuiennanionndudmuneuasyesinmselenialunisuilelymiivaulatly
Aumlalutuneusoly
g g ,
VUADUN : Crazy 8’s
a o ya o ! ' 9] ' Y o ! I
o. L THUAIAT o~ LINIRUTRIUsasYel Mnldnszay Ad wWald unseasuuseanlu «

Yoawaziisudiaviiwiuniu
. AnkazagUlafenioudimiudnios lures o-« lneved o-b Wuladeunanarusey
PIDANUNUAVDINULDI LATIDI - L‘fluiatﬁsﬁayﬂ YR Wnaadiavin 3unan @ wi dnsu @ 1o
LA
on. LAATAULYS LOLAEUBINULDI AN UL USINTUNINUA AT
a a v o o w =3 v 1 I~ a P [ | a
. AanazagUlaidenseudimiuidntes lures ¢ Inedulamelninuiuudaiinainnis
sulomevansmaziaulufiy JUan @ U dusU & lawiy BaInNUuwYs lasRe lAiaus WAL
LYULAL
IUNDUN o: Vote & Pick up idea
linauazidenlawmaoinluunlatdymswmiu lngeraldReuluasil
= a A ° v a Y o Y oa a o ) v a
o. \Uulafganunsaviliianadnsnisdanulaase dvdanguaunsaianalaidymingnuniley
Trauase Wisdanmarudisansals
[~4 = Qlld o Y 1 Y G Y 1 o a dl Y = v
o. Wulaweniuaiunsavinla duraamsnensusaniviglunisyinaseimannale
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718814 Idea Generation
~ How Might Wetsnagyhegslsli Jesuaunsadndulainavyiedals wdedinvies

BtS oicly

- Crazy 8’s
FEAT et |
skiust INTERESTS 0 LD WILD WiLD
B (@:@ 53
N7 QA7 @M EB.G = @
? \' ){ ?vw\(a.?rr/
!
:' <l Ewvad""" | 2
— ‘_J‘i.'.' VAL c\;na.u«wg'“{ JU

Design SprintAa N58UUNISWATYNIAINLLINIIVBS Goosle Ventures 7111 Design Thinking 311
Ussandldlunanfios ¢ Yu Tasnelu ¢ fufisnemiznsudladymienisiland asetunuiuuuy
wazvaaauiunuiuiuglilaonss eanaudsdunmsasmuiamisdadausiuasuinisiliseuland
Anudasnisvesild dadulgmiiesdunnuieindey ABn1svhnuifersrtanailidy uiulndaldoy
ponuMsaLie Wl ANadNSTATn

Design Sprint ﬁsmgmﬁmmﬂ Design Thinking wuanAsiunssdeswes “vailunisvineu”
%1 Design Thinking lifiidas1/adnuiaan (Time Boxing) wsi41 Desien Sprint Wunszuiumsfiiasadu
nelu ¢ Fu Fafu Design Sprint Ssfimnunszduannnd wagsimdand Ssunaumoshilussdninm
11NN wzdmsunsunluiiey o Yy Waluiaguadns

N58UN15Y191U84 Design Sprint wiseannandmeilng Buannsinuduiiudonilods
fiaulowelsdy prototype Wlunaasudugléase Boudanuansuiuild thunlfuussiees
uANIIRLMaYangangnaInla

Design Sprint agtelvifiuaunsasusulagnin Wasuanudnlemeis Wasadusesls Waadls
Jnarsunuiasviaiudsiiddy veliiAnnisdedulandaaunaslivanasessu duasulaaiuise
Wawselliosliog1esinga

Methodology
1. Map (D1)

2. Sketch (D2)

3. Decide (D3)

4. Prototype (D4)
5. Test (D5)

SR https://www.disruptignite.com/blog/5-day-design-sprint
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https://www.disruptignite.com/blog/5-day-design-sprint

<. Prepare to PrototypeLﬁumwi’mﬁy’ﬂmqmiﬁ’wmaéﬁ%amﬁgwulquwﬁmmﬂﬁsJuu,‘tJaq
(Theory of Change)

‘Theory of Change’(?hszj"aEJ(??aamagmmsLU?ﬁmLmaq vizoli3eni “wqngmimﬁauwm”
4 Iundnlunismageuuuinn wedsnstisantuunieudladymiramnsoudladamildas ool
aeals

Theory of Change (ToC) MutinfiaSulreanudenlasszning “nalniisundnvesianis
(Business model)” g “iimaneszazena (Broad Social Impact)” Ingviliifiuiniteaglugantuld ¢
AunsaevherlsfivsAnnaszerdududifn (mmediate outcomes) Aifmguaiisnnuduiusiinedold
Piuilonailugidmnessegeniliasan

FoRndfty « 1399v03NsWaIL1 Theory of Change (ToC) fig

o) vmnsuaskaszazduiinilidosianald (measurable) fiaztudsilotuisluftazm
audelfionuagliiinimihegassin

b) ToC fanufunada (dynamic) wazdulunuu3un (contextual) ftuiilonna
Wasuudasave og1dafnun

on) mmmﬂﬁqmagj‘ﬁmsa%ﬁqLLasa%maﬂmm%uIm (causal relationship) ¥o@afl
Aansvhgdmanelipianudululduasdudeietuauily suAadndiliuey
fuszaunmsaiuazseiuanudlalandvesiusznoumsuazeadosldindesiledun
unteluns Co-create Safupudugogluvislanme

@ ToC MfAIs9zanngIudoyanazauinenisvesUszifuauymeiosnay
uily (floBudiu causal relationship wag auyAguluidsszdny) wag azdos
sbunnansEnuTasAntuanusesesdldsuUsyln lalldnisesuienszuiuns
MureeiaNIsIINLNNeIUsENaUNITINg1E ToC lildunugsia

WHY? vl ToC FedAty

@) design and develop business model (internalldoontuuskasiauilunanisgsia
ToCifazdumuenisnesissisveundewherlndundnieunasnds mszerls sufzdufai
mnudlasuszningnenisuaswiinauvienuiitiendosnnsly dedrfguiniazinnienisliussg
WJwnglaasalusunan

o) design and develop protowpingT%Lﬁuﬂsausuaaﬂﬁaamw‘uLLawmaaUé}’uLLwLﬁa@’h
auyfgrunazanudenlssiimainluling (lunsdrundeningm) fuasifafurimdoliodils
AoulUinase

@) engage partners and stakeholders 1#lunisaeansiusfudau thasmu gnin uaz §ildw
Reatedldidevesianis suszthunfsmnudlanaslenaiivnezunsimatuayuisldediagniea
wianzauundery (Wlderezfionudaslitunierisdovey)

& ) framework for impact evaluation [SIA] for potential donors/ investors then
revisit the business model if neededldilunsaulunisusziliunavesianislusunansznunig
faen Feonaulugeruanlavesfativayuuasinamuiinnniu uay dmasenulifuluauiianely
Foyaildifasinlugnmemumulinnansgsalmilfamisanevauoadmunensdnm ifoenislés

a =

NN
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o4 heoryof Change 0

620370 Hia lomatumsudTudingry

nwanudvSofioennifu
nauthHLE Wit (s}
amumsnidnys o

I >

fionssufiisaciaoriy

Theory of Change wuseanidu o @ laun
0. nMwUaguu (What, When, Where, Why, Who ) Usgneulumeantunisailymiuazlonia
Wievessisdenieusuilatyn (Problem Situation, Insight)
| X Ad ° v
naslnmneuazuAnsvinnume (Target, Area)
oy o & o & . A v o g Yo &
. MWBUIARNABINITUANIALELTAIRENLAU (Vision) LWnunedesnisvinlidnsa (Goals)
. 130350 (How)illsdeeviniiiaasreanudsuudasseninnmiagdulugnmeutnni
fansLiiu
49AU8IN15911 Theory of Change (TOC)
[l o < A @ Aa [ A a A o = [ a a [
o. Fwinme Wunilouduiiarililassnisuienanisitedspnveusifanudniaulugdsnagiin
NN LazasTgazldundssesinluduneluls
b. ¥8lun1sdieds narisdesdeaisiuaudus Meriuau gldnladiuds gnan dlvivu
LaZLASPUNNUSAATVBUIIBNMY L51@1WTaElATINTUI BRI S IANYB LT IR Uls
Tuldfuselon menseauies o WHWYINTY
a. Blilivanie nanglasimaviefanisliernluudy udvinmdwherlsey envasdald
oy oA A a o = a o ' | DY) Yi_ a a
YU “Aanssuivin” n1sll Theory of Change Ngnianagiaus Waelinduingladn &
v Saaelviiaajslug Vision & Goal fisipensvisell
<. ¥relunisiana Todunsevlunisussfiunansenunsdsnuvaslasinisuiefanisnely
(Jusssdulunsldvi Impact Value Chain)
NNSLAIYURT

Step 1 Situation

o A ' ] = A a A o ¥ o
o. “Target” nguilvangssynquidnuneiilasinisvisefanisiiedinuvedsidesadluvieu
e nauithmneasszybidaeug Wesudidlaindulas danvazuwuule dwauilwg
. “Insight” Tan1d (Opportunity)/ 484919 (Gap)iz‘qiama (Opportunity) NlATINITNTE
a A o A = o =) ' ' & ! 2 a o b4
Aanisiitedernvadsndoniierhuildlunisunlelamn vieredine (Gap) vesdymawiuinludmseln
% Y - - = v S
Autandansiveudluvsedsusadiidululumenfvy
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. a ° 1% ! Y v = & v A
* Insight tAnannnsvihanudladam ndudvany wazgiduladiuds audungudoyaiive
rluvaununszuIunsaniasizi wilania (Opportunity) W38994374 (Gap) awialuyadeya
Ausnailunisldunlatamu
« " A Ao & 4 ° = Y Y] ] a v &
. “Area” WUMNUIEUNUANTYINUY Bedeandesiunguilminenssylude o nsseyiu
7l

=

[ '

Hushenilsdmiunmshauiinawagninensiialiifinssansamgean Weisdeadenitu
s1zawhay fuilafivnzasfuiiuiiduuuuredasmsieianmsiilediauveasilurausn wagld
Jusunuulunmsveelunaluauiam

. “Problem Situation” a@a1un1sallynredursaniunisalvesdgymineduay 1Wunisa
deliidlaintymideesls vuia ausuuswostiam auvmdeeylsuagiinansznuegils

a

D,

Step 2 Vision and Goals
@. “Vision” mwmmﬁﬂL%ﬁ]ﬁaa'mLﬁuszulﬂmmaswwn Vision W38 ulailounadnsnig
Hipuiilasinsuienanisiiedenuvsasiaslalndutmunendnidmanedeafiosnadsliinagu
DunmitsnesnidtuileYamldunsudloud
. “Goals” Wvaneiidasmailddudszyihmnessozduiidonhlrdise Wudmulsenou
iedamalfidvuneszavenn (Vision) ity Winaneaunsailldnatede Tnodeududmneuuy
S.MART. goal tiefazldifunmdnuniu Feszneuluse
® Specific LANILLINLAN
® Measurable Tanala
e Attainable LiAuidsfiagiiléase
® Relevant fimnudeadestunisudladamlaenss

® Timely s¥yszuzliatinLauy

Step 3 Activities
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flsreniiiu fafunisdsianssuesaenadostufulmune Wodsuudrassunudiwazdadn
Aunssuildwmadotmneaiodel
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Module 1 tips:

e rs03dlon199 Tu Module ofliluifissgaissuiioiauiwundn Wdauufigiunisiuasuwdas
anusathuldueniule wasduduneuld szusavlusiandensegly stage Mdneiu 1w v
TUs1anadl insight Jaywanuan ansnsadiulumleidulaiey

I = 1Y) v all a v Y a Y= 1 =3 a o [

o uwilurzifeniu wiluesilefeuunas fiinddniivseiiutdymn frame sonundalaindaus

we w3adl insights Milidaiau liaumaauna Arsnduly empathize ik
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e lu Module o 813@89ENTVITUADUAYSY doundulunduun 1o reframe Jgyniauninazla
UsgLau insights wazlolfe nsAesnduuyingt Iadudesiiinduls waziludiuniaves
nszuruns Wldanuandn wu d19iudemeu Problem Situation laild Anesliassnduluyi
ALt ladeynn (empathize) nal w3addavin laild Adesndulunisudaya Problem
Situation TunTunew Wudu

o Tngduuinudd Nseasuan “aauily drdguin” Wumiieunisndnnseauidinusndn
drulvflginanludiutl ¢o-oo% wefiiiyr eduiinszaunseae Sunselanlum “maa” s
gelidaauinazundeymeslslilas wssiledanisda niseenlawmelunisunladanilaly
150980
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o lugumaunsinsizianmguesdym nsasiuiiierhanudilalym nsaadmvane wiens
a a & a A a aaa a Aa A YV 1o & Y = a o 44' -1
Anmlatnetu dinsesiouazisous snunuenviudenldla lddnludesdefnduniosdiol
(Enunsaldieieiodus NiFeusinle) uddavinadassnansenau Theory of Change liagedniau

Module 2: Model & Plan
0. Recap : Theory of Change
1. Stakeholder Analysis
2. Impact Value Chain
3. Value Proposition
4. Business Model Canvas

5. Gantt Chart

@. Stakeholder Analysis

N899 ASIMUNIU Theory of Change #laa1n Module 1 Wa7 ATITlTIzINAENIATIZRAIN

U

Tlasvenel79nulATINSUIBNNSINDEIANLST WU lUsenkuUNITYNUYe9ASINISUSaAaNNS
Y9431 451A59uAULAT WNetewmtlsaulvy asnslatne wasusazAuvsonaudiaudAny
fulAsINISUTBNaNISHI1081aLs

mszlgmdiauinaislld urazau 83AnT NUI89U AEiANaTRluLUUIDIRULEY wiuswInslaly
a A & a A v aa ! v

AULIN wazAuAeINng1emunlutgvil Wenanvdeuly Jyymiuasy 9193een1535n1sluade 1

wuAlfiase wisnanunsaiseusanaunduszaunisal wsevhawdeadeaiudymuinews

n157h Stakeholder Analysis iudsdndudmsunisasenuasuntas nagnsnsvieuinanain
Fumoull ms1vdasuesiifenssuisazadiemnuiidiusingules uinwilng duelasenisude
Aansveasnazdeadrsnansenuldlunenaldunniuwindu uenaind nisatrennusiuiieddwaions
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STAKEHOLDER ANALYSIS

Sns1AdinsiieodoviulasbnsisIthY tazsIv:0onIuUMSHVIUSIURUDEWTS

uuuuuuu 3. ANALYZE nwi

s/fansan
TOOLKIT 1 3.1 %

1. IDENTIFY &
2. PRIORITIZE

3.2 INTEREST 3.3 ROLE
acuzaruauls imumisenniiululasaimse

2. PRIORITIZE

=

Step 1: Identify szudfidaulddrudeniierdetulasinis/Amsismazii lnseraduyana ngu

9

w3003ANnIAlA Feludrullanmisairdeyanivialily Problem situation (Module 1) u1gusznaufiuls

v
W
Y

LsEANaNes (brainstorm) Wadsindilasifetesdndidly « nau loun

o Uszaulam viselasuanuiiensauantdymilaelasing Nilaensauayinedeu (Target)

o ilastnimawnlaviieiiuiley (Players)

e daunqulanfeitesiulaynidantie (83AnT MU YUY N300UY MNeITes 8139
Nevesiungrune wleuly n3edue) )

o flastnanvheusigmdsnalunuibeidu vsewndymiungudvanedaniu
val o A

o hazaulaaduayulasinisveusimelas

Tneweuld POSTIT 919 © X o.¢ U1 Wisanuazmniunsineluldnsswaslslunmsimseilutussly

o

99819 : 1AsINT3 The guidelight syuvativayunsiseulmin@nwfiunnsaanianisueiiu
anUszautam salasuauiansou Ao UnAnwIAuslRAIans UMINIAUSITUAIANS NUNNTDY

o

NMNTUDWIY (MDULSUAUYINTATINTT)

e

wheeumaunlgwineiuileg (Players) Ao aimivends (agllfirmans uay audusmsindnwiiinig)

peANIvIevIhBuduY Mngitesiuldymil fe yadsuinnssuyiduminfeliusesdnsuauiinig
gy a o 3 Y] aNa A P
,@ne. Iloyaneniuseuunare13158 , NECTEC simumalulagfiieitos
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Step 2: Prioritize ﬂamsmﬂumwmﬂmmaqmmmum&mammaﬂmﬁmmﬁwﬁmﬁqm wieily

Y

MauwuAnAnssuLaznagnslunisaienisiidiuiiufuaungumaniudely Tasinasiitldlunns
Besanuaudfgy laun

® Contribution nguisudunazazidulselonidonuisi wu eradunquiiiteya o
mwmmmmmaqmﬁ miovhnuegnadiungumneedslngde

° Legltlmacy ﬂawwmm mamwmummaumﬂmmuaﬂLLa’; Tnsunndndunienusgnisd
A7 wazilauuse mmmmumLLaLLﬁlmﬂiuLmuﬂmmuuq

® Willing to engage ﬂqmnm%im'uﬂiziasuummmsuaqm 9981NTAIUTILAULT

® Influence nguiidvsnasenisiiunuves Feevatuayuniednunadls udnsindula
maaﬂumjuﬁ%ﬁqmamzmﬁ’mmmaaLiflaa"mmiuau

® Necessity of involvement ngufidnduazdosdidausan wu oradudaduayutuliius

° ﬁ;ﬁﬂdmﬁﬁﬁauié’damﬁwé’m idleidon uaziioadfuamdAyud msiivszanal m-¢ ngy
WeAHUMINEANETUNITUTMSINNITANNTIRLS wavnisasenisiidusinluddusely

"\]’]ﬂGI’JEJEJ’N"\] L‘VT‘U’J’] NiJﬂ’JUlﬂﬁ’JULﬂEW]LﬂEI’HJENﬂU The Guidelight NWﬂWﬁ@LLUUQU’J’W}@ﬂLUUﬂﬁM
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1 ¥

FnAnwfiunnseamnanisueaiiu i@ﬂﬁﬂ:ﬂ’]L‘UL!‘VI‘L!’JEJQWUIUSWI’]’J‘VIEJ’]aﬁl"?NVIWIU’]‘VIUE)EJLLa’J(Legltlmacy)
wagfuduhauagnadunguitmingegslnddauneudndie @ NECTEC Bufiduiiunuilunns
Waumaluladnnge nnagassldau (Willing to engage)
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Step 3: Analyze Aias1giadudunus Anuaulawazunumminivesudasiidiuldaiuide Fevu

91EJUIJ’R]“GU'JEJIML’i’]LWL!UVIU'WMU'WI‘U@WY]Li’]LEN ‘VlﬁllW‘Llﬁﬂ‘Uﬂallﬂu DIANT VU’JEN’]L!WNS] Wlamuaula Ay
AANTY LAZUNUINTENINNAU L‘WE]‘VILT]Q #141907319 positioning GU’ENG]’JL@Qiﬂi”UUUL’JWUEN‘{jﬁJMWIW
TaLau

aa A [ & 1oval 1 Yo = [ [ & v [ % 1 1

Tnnsfie nanaangudilduladudsndn Wuunuaswiulaua lugewioly
® Relation FATIEWIAUNGULLY Tauieivaegelsiulasinisvess (unaeily Step 2)
® Interest Ussiliudaunguiiug urasienudaiiuegislsiunmsiietuvedlasiniss wu aul

e v3e latuayuag

a ' Yoo oA == ! @ 1 ! <
® Role Useiliuunuminsesntiwsaznguiunum visldiusiudulasansisnagials wu lu
o oA a ' . ] ! .. & A e v
nSuLTRIkaLAnse (Touchpoint) LU111531TulATINITL9T (Participate) WWuAUSAw 1L
(consult)

Step 4: Engage N1381319AMUIUNBLALNIIIUANAENSNITYINNUTINAY

Funoud farsarinndwevaudierlsfunguitmng uazarldnnusiufioannduau w30
yhgausne idrildegidlstig 52T ﬂawﬂumawmmmulmw LUuLLiwﬂwm Aanssud
anansavhsmiuld way wamsnsdoanssyninaiu
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<o nagndlunsadamsidiusm fudfdulfamde uning ¥ « Usson il

o. Partnership fdusiuludnvuziusing Avhausiuiu wiadunineinsuisegns
U A Adsau iedun

lo. Participation LJugit137

on. Consultation 1Jufiusnu Tisuuziiludusinag 1¢

<. Communication Hagidutosmensdoans Ussenduiud ihianguidvane vdedu
nsvuanLdedlis

. Impact Value Chain
g.}/ a A o dll 2 . v
TUADUNITIMIUANEDYIN Prototype Ianadauluinan1sdian (Social Model) U99nULB LAY
L5191VENUNUTDINNAVDILIATLAENTNYINT WU TNANTTUNBEINYINNA1YBE1Y FLLABNYINAILANDUR
$3935N1IANASNSNLANNTUAANI9TIALVDWTT AITIRNaLkUUIULazlTMTInalslaTNg

Impact Value Chain %38 IVC (iasldnadns) uinIesilerivaguninsiudinansadng
Fewlewasedusenousneg lumsmifiunuredasinisviefanisiiedny Jsuszneuludae Aanssu
ninvedlusanduseRansitodeay (Activities) n3wensildluntsyhianssy (inputs) nananszezdui
AnINn15vAINsIL (Outputs) wagluszevenuileraimandnogneaiilor azinnadnsniedeny
981415079 (Outcomes)

JaRAva9N159%11 Impact Value Chain

1 A a < < a 1 Y a PN

o  gliRlATINIINTERINITUBLRUANTINLAZLIUAUTRULITZI19NIT g SNEINT AanTTud
VI waans waznands Wunmdes ansodeanslidiladne uavaseiuisauluiin wazdiidu
Taduduaudue

o linsraaeunssnzuazanulumalunaradlasing wu auufisfeinstismdeiinginl5hnd
Tonalaseunilsde vilasen1senee 198U ¢o 000 VINaMEDE ALa 8 laRUNNTNATTTI Y
wanhlulsiesy aulAsan1sanansaiewaelAnlineaitn eo AU AUAE Eooo UM LI1ATNUIN
9399 ud LispesriRanssulas 01RU ¢o,000 UMLUILAN eo AulUlauaLsn AlaRadns
Wi

o glisnaunuaimin senuuuisnislunsiiudoyanands/madns lidreudunuuaeuay
viseduq winldldAnienld vispsailasimsasaliuds e1vvyliansomulufivdeyadounds
161
Y @ v 6 a da X a v a 1 a a o sa

o latunadndiaznananfiintuainianssudaau laeusianssueiazbiiianandn/naansy
151909015 wazdelvusedulain 1snasazvinnanssutug selunseld wiemsusueesls
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Kovldwaaws (Impact Value Chain)

Jodgunidn (Inputs) NoNssw (Activities) wawaa (Outputs) / G830 Waaws (Outcomes)

Step Step Step Step

1. Outcomes >2. Outputs >3. Activities >4. Inputs

Step 1 “Outcomes” WAANS

szynadwsnsdsauiiadslaosnasdliiinty nevluudmadnidnidunmanudngaiinm
sennuiu dusudladymiiudide (Vision) Wudhmnessezenvesmailasinsrseianisiledeny
g mssmsianadnimedinuinelfinaumansd wezfeuinanmsiiazaunandn (outputs)
sgrafiusvesnadodios

winlasenisniedanisiiiedenuineldindeafiefi3undn Theory of Change (TOC) U1L&"
Outcome axsfiummauisnfudulutoses Goal wde Vision i mnefififiosuudianansaiiunimn
Fniau velnuautfves SIM.ARR.T Goal (Specific 1aW181A1234, Measurable Janald, Attenable
LaiiAuf1defiazyin1fa3s, Relevant fianuiisadastunisudtiguilaens, Timely ssyszeziaan
YALau)

Step 2 “Outputs” NAKNAA 138 AIVIN
FEUNANAANNINS19za31madNS (outcomes) Magniiuuas fosdnandnazlstnafiiniu
HaKAnTaglu Impact Value Chain 3592
o ipugenndet dilugmaiinnadnsnisdenuiiumie
o Judeyadagusssy annsaindsuald Iniiedanadaau duialdlaenss Asdusing
0 =X = ada Y 1 [y ! 13 [ a 14 1 vo o a & o ]
AdsdaIsnmsianauiuinvnuduliunalaediels amslddvinesls Funatiunludns
PONLUUAINTIUNAN (Activities) vaslusiandnIananIsiadsnuiiueg meLuiy

® 1 ARINNANARVAEAUTENEUNLNB I LINASNSNADINT ©
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winliudlainddafenandn (Outputs) Adlafenadns (Outcomes) il madnsaziinann
A miisnaiamandnliiintudeides Inauiuninsdiuna [Wudsdisediafiunsg
Wasuuaufntu nardadendnfisdiiuianssundn Adleeninannsnueadiu Yauald 1y wn
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yuyuiifimsdanisvezegaiussansam s

Soidounananuaskadng 1n1seunazRarnini nandnfiswanldty dilugnadwsiideanis
“N1InTe” viTelal?
Step 3 “Activities” AaNITN

szyfanssunvzdilugnisairanandn (output) Ms19eantg sdewiAanssueglsthaielmin
HaNaniue Asnsmsiansanlunisyifanssy A

® [LANGA o F7 B1NINVALAINTTUUTTNOUAY
e flonaunuAanssuvdn inmsnuNuISmiarandniidosnsmenagldinogsls lasdmun
dsfiazlidanalidudunisvesmsvifanssudielimahauduluegnasiu
o maifunandnilldndsannsiianssuenaausaviléiui vide NausumuAuissluszey
617 nsnaunulisamiariisliAvioyaldesadiuseansam mazuisass winaan
faagly 15linasnlisamh o1evgvilideyaianann vielildteyaiiuviass
o yanglasenisifanssuerinme manvitfanssuledildneliAnnandniidosnts l51Amsas
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Tidn9zian Gu Sedug AU nandn/madnsiild neufinnsandneen wiaduls
Step 4 “Inputs” Uadeidn
szynswensideddlunmmiianssuvdnvedusianduiofiamsiiiedsan fegre: Ruvu fiuau
gunsal @n1uil “av
o mnawsaszylddnlauaiun wu Ay Aeu THnanhauduniagidalis. Gunuitdeddn
U aauil Tivherlsths Uszau dafanssy

en. Value Proposition
v 1 a o b4 @ = ! A a A o ¥ ' -
e liuesaiuau@enlesilasinmieianisiedinuvetsazasenue (Value)
i (Y] . 1 ¥ < o ¥ A
aonaneeiulyni (Pain) lavasnguidivang (Target) wazgnA (Customer) Lun1svitaddilaiive
ilvinauAsnsladweuiulaneulandUgyminsgauazaiauselevilniudiiduladiudsduq Tu
Yeyntiusme
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The Value Proposition Canvas

LEREN

Customer Segment

Value Proposition

6. 1ISNaswUs:lesulR _

1 1IdonnauanA1/naulunkung

anAlddoy? /

[~ 4. anMmoennld

Products
& Services

7. duAyov
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5.15uMAJYKIIK | 3. anAd ~
anAlddoe? | Urykio:ls?

Customer
Job(s)

D Us:lgsuaslsiwuiau?

-

o s @®sStrategyzer

v ‘oow Gansration and Strategyser strategyzer.com
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. Business Model gnA1 (Consumer) nIona1aidurenes18lavedlaTIn1sus RN SN dIANYD
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VALUE PROPOSITION

MODULE 2
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Step 1. Social Model maufaunefunguilmanegvedlasinisienanisivodany
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IMPACT VALUE CHAIN
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